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Introduction

OVERVIEW

"We create the future" is the slogan that
perfectly embodies the mission of Adobe,
one of the most influential companies in the
software industry. Founded in 1982 by John
Warnock and Charles Geschke in Warnock's
garage next to Adobe Creek, the company
has revolutionized the way people interact
with printing and graphics since its
inception. Both former researchers at
Xerox's Palo Alto Research Center, they
decided to leave Xerox after their proposal
to develop a page description language was
rejected. With the aim of bringing their
innovative idea to the market, the two
founded Adobe Systems. Their first major
innovation, PostScript, revolutionized
desktop publishing by improving the
accuracy and quality of printing text and
images. In the 1990s, Adobe continued to
innovate with the launch of Photoshop
which became the leading image editing
software used by photographers, designers,
and artists around the world. Illustrator,
provided designers with a powerful tool for
creating vector graphics. Adobe changed
the way documents were handled with
Acrobat and the PDF format, allowing you to
share documents while maintaining the
exact look of the original file on any device.
Adobe continues to “create the future” with
its broad and diverse portfolio of software
products. Creative Cloud, one of its core
offerings, includes a suite of applications
beyond Photoshop and Illustrator, Premiere
Pro for video editing, and After Effects for
visual effects. 

This suite offers users integrated tools for
graphic design, photo and video editing, and
web content creation. Adobe Document
Cloud, which includes Acrobat and Adobe
Sign, makes it easy to manage documents
and electronic signatures, improving
business efficiency. In recent years, Adobe
has made significant advancements in
Customer Experience Management with
Adobe Experience Cloud, which offers
solutions for marketing, analytics and
advertising. This platform helps companies
manage customer experiences across
multiple channels, optimizing marketing
strategies and improving engagement.
Currently, Adobe continues to experience
robust growth, thanks to continued
innovation and expansion of its product
portfolio. The company has shown
resilience during global challenges, such as
the pandemic, quickly adapting to market
needs and capitalizing on the growing
demand for digital solutions. With an
ongoing focus on innovation and
sustainability, Adobe remains a leader
driving digital transformation across
numerous industries.
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Business Model

Adobe serves a broad range of customers,
including creatives, business professionals,
and consumers. Its value proposition is
based on creativity software for each stage
of the content cycle, advanced document
management solutions and integrated
customer experience platforms. The
products are distributed through online
sales, partnerships with resellers and
enterprise channels, ensuring broad market
coverage.
To maintain close relationships with
customers, Adobe offers premium support,
an active community of users, and uses
relationship marketing strategies. The main
revenue streams derive from Creative Cloud
subscriptions, which have been growing
steadily in recent years, enterprise licensing
and single product sales, ensuring
diversified and stable revenues.

Digital Media: Offers products and services
that enable individuals, teams, businesses
and enterprises to create, publish and
promote content anywhere, significantly
improving productivity. Customers include
creative professionals such as
photographers, video editors, graphic
designers, game developers, and
communicators such as content creators
and students. 2023 revenue is driven by
increased revenue associated with Creative
Cloud and Document Cloud subscription
offerings. 

This increase is due to continued demand in
an increasingly digital environment, strong
customer engagement and customer
migration towards higher value subscription
offerings with increased revenue per
subscription.

Digital Experience: offers an integrated
platform with a range of products, services
and solutions designed for businesses.
These solutions help you create, manage,
execute, measure, monetize and optimize
customer experiences, covering everything
from analytics to commerce. Customers
include marketers, advertisers, agencies,
publishers, merchandisers, merchants, web
analysts, data scientists and developers. In
2023, Adobe experienced strong growth in
the Digital Experience segment. The
demand for consumer experience
management solutions is increasing, driven
by the growing digitalisation of businesses
and the need to offer personalized
experiences. Adobe is investing in new
technologies like artificial intelligence and
machine learning to further improve its
solutions and provide greater value to
customers.
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Business Model

Publishing and Advertising: Contains
legacy products and services that
include eLearning solutions, technical
document publishing, web
conferencing, document and forms
platforms, web app development,
high-end printing and advertising
offerings. Adobe has seen revenue
declines in the Publishing and
Advertising segment over the past
year, due to various factors, including
the maturation of legacy products and
growing competition in key areas such
as web conferencing and eLearning.

Adobe distributes its products globally,
with operations organized in key
regions such as North America, Latin
America, EMEA and APAC. The United
States represents a significant share of
revenue, also growing in the last year.
Adobe is implementing various
strategies to expand in the Americas
and EMEA, which include strategic
partnerships with local and
international companies, adapting
products to the specifics of local
markets, increasing investments in
marketing and sales to increase brand
awareness and acquire new customers
and institutional collaborations.
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Management

Capital Allocation
Adobe's management demonstrates
excellent capital allocation, and this is
certainly a crucial aspect that can determine
the long-term success of the company. First
of all, we observe a Quick ratio of 1.3,
indicating that despite the very large
amount of incoming cash, it is possible to
invest almost everything while maintaining
a good safety margin to further strengthen
the strong financial solidity of the company.
Another crucial point is that management
always organically reinvests in the growth of
the company so as to always remain
innovative given the competitive nature of
its sector. In fact, on average 17% of
revenues are allocated to research and
development costs in order to always
remain at the forefront and invest in their
future. Many strategic acquisitions have
been made over the years which have
created value and increased the company's
ROIC. Furthermore, it is worth underlining
the far-sighted perspective of the
management who wanted to acquire the
giant Figma. Finally, very important regular
buybacks are carried out, including the
largest one carried out in 2022 when the
shares were undervalued following a strong
correction. The latter represents not only a
sign of great prestige and resourcefulness
of the management but also a highly
studied buyback strategy aimed at creating
both value for the company and for the
shareholders.

Background
Adobe's leadership team, led by CEO
Shantanu Narayen, has extensive
technology industry experience, providing
deep industry knowledge and strategic
vision. Narayen, who has worked at Adobe
since 1998 and served as CEO since 2007,
has contributed significantly to the
company's growth and innovation. Internal
promotion is a key value at Adobe, with
many executives who have risen through
the ranks within the company, fostering an
in-depth understanding of internal and
external operations that is critical to
effective leadership. 

The CEO holds a bachelor's degree in
electrical engineering from Osmania
University, a master's degree in computer
science from Bowling Green State University
and a master's degree in business
administration from the Haas School of
Business at the University of California at
Berkeley. Having also grown in Adobe and
transformed the company into an industry
innovator by introducing a cloud-based
subscription model for its creative suite, he
has demonstrated excellent strategic and
management capabilities as is also
confirmed by the financial statements.
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Management

Compensation and share ownership
Compensation for Adobe executives is
competitive with industry standards and is
closely tied to company performance,
aligning their interests with those of
shareholders. Many Adobe executives hold
significant equity stakes in the company,
creating a strong alignment between
management and shareholder interests.
This “skin in the game” approach pushes
managers to make decisions that benefit
the company in the long term, similar to
family-owned businesses that often
outperform the market thanks to their
dedicated management practices. Despite
this, it has been observed that Narayen
tends to sell his shares after they have
appreciated in value, which may slightly
attenuate the incentive impact of share
ownership.

Adobe's executive compensation is not
specifically tied to ROI performance.
However, Adobe's Annual Executive
Incentive Plan (AIP) requires bonuses to be
determined by a combination of company
and individual performance results.
Business results are based on financial
metrics such as revenue and non-GAAP
earnings per share (EPS), as well as other
strategic business priorities. 

As we can see, even if there is a downward
trend in the holding of shares by insiders,
we note an improvement in recent years,
going from 0.34% to 0.37%.
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Sector

The software market is experiencing
robust growth across all segments,
driven by growing demand for
digital transformation, cloud
computing and the continued need
for businesses to improve
operational efficiency. Enterprise
software remains the largest
segment, reflecting its critical role in
business operations and the
continued shift towards
subscription-based and cloud-
delivered services. This can greatly
benefit the performance of Adobe
which has medium-large companies
as its average clientele.

The compound annual growth rate
(CAGR) for 2019-2028 for creative
software revenue is 3.84%. This
indicates a stable average annual
growth of the market, suggesting a
continued increase in demand and
adoption of such solutions in the
global market.

According to IMD For the Future
readiness score worldwide in 2023,
Adobe ranks 7th with a score of 67.8
on a scale of 100. 
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Market Shares

Adobe clearly dominates the
business process management
(graphics) software market, with its
core products together accounting
for 85% of the market share
(Photoshop, InDesign, Illustrator,
and Lightroom). This indicates a
strong user preference for the
Adobe ecosystem. Canva, with a
significant share of 11%, represents
a valid alternative, especially for
users looking for simpler and more
immediate solutions. The other
software has a presence on the
market, but with much smaller
shares, suggesting a niche of use or
less competition than the leaders.

The marketing automation market
is dominated by HubSpot, which
holds the largest share of the
market at 38%. However, there is
significant fragmentation in the
market, as evidenced by the 32% of
the total share held by various
other vendors. Adobe Experience
Cloud and Oracle Marketing Cloud
are important competitors with
market shares of 8% each,
underlining that even though
Adobe is not the company's core
business, it also manages well in
this field with the possibility, thanks
to its strong integration, of gaining
market share. market over time.
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Porter's Five Forces

EXTERNAL ANALYSIS

4. Bargaining Power of Customers

Adobe's customers, which include
individuals, small businesses, large
corporations, and educational institutions,
have high bargaining power. This is due to
the wide range of alternatives available on
the market and the possibility of negotiating
prices and customized service packages.
Additionally, Adobe Creative Cloud's
subscription model means customers can
easily switch providers if they are
dissatisfied with the service. Adobe must
therefore ensure high value, regular
updates and excellent customer support to
maintain its user base.
5. Threat of Substitute Products

mainly the threat is represented by open-
source software or free applications that
offer similar functionality.  However, the
quality, user experience and integration
between Adobe products offer a significant
competitive advantage.
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1. Rivalry between Existing Competitors

Competition is primarily based on product
innovation, advanced features, software
compatibility and pricing. Adobe's product
ecosystem must continually improve to
maintain its leading position. Marketing
strategies, technical support and
continuous software updates play a crucial
role in keeping the intensity of the rivalry
high.
2. Threat of New Entrants

While the software industry has significant
barriers to entry such as strong brand
recognition, large loyal user base, access to
tech talent, and high costs associated with
developing high-quality software, evolving
technologies cloud, AI and open-source
could reduce some of these barriers,
making it easier for new players to enter the
market.
3. Bargaining Power of Suppliers

Adobe depends on vendors for cloud
infrastructure, hosting services, and
hardware components for its product line.
However, Adobe has a well-diversified
supply chain strategy that reduces
dependence on a single supplier.



Competition

In the digital experiences space, Adobe
primarily targets medium and large
businesses, which is a notable strength over
platforms like Shopify. Shopify, while
extremely useful for small businesses or
individual professionals, cannot boast the
same cash flow stability and high-profile
clientele that Adobe enjoys.

When it comes to the digital media
segment, Adobe offers complete integration
in every aspect. This integrated ecosystem
gives Adobe a significant competitive
advantage over competitors who focus on
individual software or specific features.
Offering a highly integrated "all in one"
service, Adobe establishes itself as the
preferred choice for industry professionals
and businesses.

The strong competitor Canva
Canva stands out for its ease of use, web
accessibility and affordable pricing, making
it ideal for users without professional
design skills, small businesses and
individual professionals. However, Canva
has significant limitations compared to
Adobe, as it does not offer the same depth
of advanced design and image editing
features but above all the maximum
integration of Adobe with many programs.
Customization options are more limited,
which can be restrictive for complex
projects. Additionally, its collaboration
features aren't designed for complex
workflows like those of Adobe Creative
Cloud, which better supports large teams.
Finally, Canva may not be suitable for large
projects or with high resolution needs,
where Adobe excels. in conclusion, the
target market of the two companies is very
different despite the strong growth of canva
in recent years. Furthermore, like the Apple
iPhone, once you switch to Adobe you can
never go back.
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SWOT

Adobe boasts numerous strengths that
position it as a leader in creativity and
productivity software. The brand's global
recognition and market leadership are
unquestionable, with iconic products that
have become industry standards. The
Adobe Creative Cloud suite offers an
integrated ecosystem of tools that improve
user efficiency and productivity, ensuring
seamless integration between the various
applications. Additionally, Adobe invests
significantly in research and development,
constantly introducing new features and
improvements to its products. Finally, it has
a subscription-based model, which ensures
recurring and stable revenue.

Reliance on the subscription model, while
profitable, can be a vulnerability. If
customers decide not to renew their
subscriptions, Adobe could suffer a negative
impact on revenue, making it vulnerable to
market changes and customer preferences  .
Additionally, Adobe products are often
considered expensive, which may limit
access for small businesses and individual
users. finally, its breadth of functionality
makes it a less user-friendly platform for
non-professionals or small businesses.

One of the main opportunities is expansion
into emerging markets, where digitalisation
is growing rapidly. Offering solutions
tailored to these areas could significantly
increase Adobe's customer base.
Additionally, the growing adoption of cloud
computing represents another opportunity,
allowing Adobe to further expand its cloud
service offerings and capitalize on trends
such as remote working. Finally, being able
to count on very high cash flows and
margins, it can ride the AI   trend by
providing innovative and unique solutions.

Intense competition from open source
software vendors represents a significant
challenge. This competition can put
pressure on prices and limit growth
opportunities. Additionally, as a global
technology company, Adobe is constantly at
risk of cyber attacks and privacy breaches.
Significant incidents in this area can damage
the company's reputation and lead to
financial losses. finally, despite being an
opportunity, AI can represent a strong
turning point and raise strong threats for
the company.
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Income Statement

The analysis of Adobe Corp.'s Income
Statement highlights an extremely positive
trend in terms of performance. Revenue
increased from 15,785 million in 2021 to
19,409 million in 2023, with a significant
increase in LTM to 19,936 million. This
steady growth reflects the company's ability
to adapt to market needs and continually
innovate its products while maintaining and
leveraging its durable competitive
advantages. The positive year-on-year (YoY)
growth percentages suggest that Adobe has
benefited from the growing demand for
digital creativity and marketing solutions
but above all they highlight its resilience
even in unfavorable times, classifying it as
an acyclical company capable of always
delivering good results and predictable.
Although the gross margin is already at very
high levels, it has shown a growth trajectory
parallel to revenues, going from 13,920
million in 2021 to 17,055 million in 2023.
This indicates effective management of
production costs and an improvement in
operational efficiency, with Adobe
managing to convert almost all of its
revenue into gross profit.

Net profit decreased in 2021 and 2022 and
then rose to 5,428 million in 2023. This may
indicate a consolidation of the growth
achieved during the pandemic period where
an increase in profit of 78% was observed.
EPS followed a similar trend, indicating good
management of resources and non-
operating expenses.

Strategies Adopted
Innovation and Diversification: Adobe
has always continued to invest in
research and development to innovate
its products and offer new solutions to
customers. This is evident in the
increase in R&D expenses, which are key
to maintaining leadership in the digital
solutions market.
Market Expansion: The company may
have adopted strategies of expansion
and penetration into new market
segments. This includes offering more
accessible and diverse products to
attract a broader customer base, as well
as entering new emerging markets.
Operational Efficiency: To offset
increased operating expenses, Adobe
has implemented cost optimization and
operational efficiency improvement
programs. This includes automating
internal processes and adopting
innovative technologies to reduce costs
and improve productivity.
Aggressive Marketing: A key element of
Adobe's strategies has been a heavy
investment in marketing. This has
allowed us to expand the presence of
the brand and increase market
penetration. Targeted marketing
campaigns, effective use of digital
channels and strategic partnerships
have helped strengthen Adobe's
position as an industry leader.
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Balance Sheet
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Adobe Corp has always demonstrated
remarkable financial stability and solidity, as
evidenced by the balance sheet data. Short-
term investments followed a variable trend,
but remained an important component of
current assets, with a value of 7,149 million
in LTMs, indicating that Adobe is keeping a
significant part of its liquidity in short-term
investment instruments to obtain better
returns than simply holding cash. Adobe
has clearly adopted a prudent cash
management strategy, accumulating cash
and short-term investments to provide
financial flexibility, allowing it to deal with
unexpected events and to have resources
available for investment opportunities or
strategic acquisitions. 

The increase in non-current assets,
including property, plant, machinery and
intangible assets, suggests a continued
commitment to innovation and growth,
investing in infrastructure and intellectual
property to maintain and strengthen its
competitive position in the market. Long-
term debt stability indicates prudent
management of leverage, keeping debt
under control to avoid excessive risks and
ensure a solid financial position. Steady
growth in equity and retained earnings
highlights a strategy of reinvesting profits to
sustain long-term growth organically and
improve the company's financial resilience.



Cash Flow Statement
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The company has seen a steady increase in
“Cash from Operations,” which grew from
4,422 million in 2020 to 7,838 million in
2022, with a slight decrease to 6,783 million
in 2023. This increase, especially in recent
periods, reflects an improvement significant
ability to generate cash from core
operations, highlighting effective
operational management and strong
demand for Adobe's products and services.

Cash from Financing has shown substantial
variation, with significant outflows each
year. In 2020, the company repaid $3,150
million in debt and repurchased $3,190
million in shares, signaling a strategy of
reducing debt and returning value to
shareholders. Even in the following years,
Adobe continued to repurchase shares and
manage debt prudently, with a total outflow
of 5,182 million in 2023. This data indicates
a continuous strategy of optimizing the
capital structure, reducing leverage and
returning capital to shareholders.

“Free Cash Flow to the Firm” (FCFF) has
increased significantly in recent years, from
3,328 million in 2021 to 5,212 million in
2023. This increase reflects Adobe's ability
to generate sufficient liquidity to fund both
current operations and growth investments,
further strengthening the company's
financial stability.

The largest Buyback occurred in 2022 when
the shares were highly undervalued
indicating great value creation for
shareholders.



Profitability, Efficency and Financial Solidity

Profitability
In recent years, Adobe Corp has shown an
interesting evolution of its main profitability
indicators. Return on Assets (ROA) recorded
significant growth until 2020, reaching
approximately 20%, before stabilizing around
15% in 2023. This reduction is attributable to
significant investments in new assets, which
require time to generate proportional returns
. At the same time, Return on Invested
Capital (ROIC) has shown steady growth since
2015, rising from 10% to over 40% in LTMs,
signaling Adobe's efficiency in generating
value from invested capital. Return on Equity
(ROE) peaked at 40% in 2020, before
declining to 20% in 2023, due to equity rising
at a faster pace than net profit, indicative of
strategic reinvestments for the long-term
growth. Despite these fluctuations, Adobe's
profitability indicators remain strong,
demonstrating effective management of
assets and equity capital, with a positive
outlook for the future thanks to the
company's targeted investments and efficient
operations.

Efficiency
Adobe Corp's Asset Turnover graph shows
steady growth from 2015 to 2023, going from
approximately 0.40 to 0.68. This indicator
measures the efficiency with which the
company uses its assets to generate
revenues. The progressive increase in Asset
Turnover indicates that Adobe has become
increasingly efficient in using its resources to
produce revenue. Stabilization around 0.68 in
recent years suggests that the company has
achieved a good balance in asset use while
maintaining high operational efficiency. 
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Profitability, Efficency and Financial Solidity

Financial Solidity
Adobe's Quick Ratio shows a decreasing
trend from 2017 to 2020, dropping from
approximately 2.0 to 0.8. This ratio
measures the company's ability to cover its
short-term liabilities with liquid assets,
excluding inventory. The decrease in the
Quick Ratio could indicate a greater
exposure to current liabilities or a more
aggressive use of liquid resources but
speaking of adobe it absolutely does not
represent a negative factor but rather
indicates a more than strategic use of liquid
resources which if left as such represent a
inefficiency within the structure.

The Interest Coverage Ratio graph shows
significant growth, going from around 10 in
2015 to over 60 in LTMs. This indicator
measures the company's ability to cover
debt interest costs with its EBIT. The steady
increase in Interest Coverage Ratio indicates
that Adobe has significantly improved its
ability to generate sufficient operating
profits to cover interest, reducing default
risk and improving overall financial stability.

The Debt to Asset Ratio, which measures
the proportion of total debt to total assets,
shows a slight upward trend from 2015 to
2020, then stabilizing around 0.5. This ratio
indicates that approximately 50% of
Adobe's assets are financed by debt. The
stability of this ratio in recent years suggests
that the company has maintained a prudent
approach to debt management, avoiding
excessive increases in leverage and
ensuring a solid basis for financial
operations.
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Multiples analysis

Valuation

Detailed analysis of Adobe Corp.'s multiples
versus its peers highlights both significant
strengths and some weaknesses. On the
strengths, Adobe's EV/Sales multiple (9.9x)
is lower than both the simple average of its
competitors (10.9x) and the weighted
averages suggesting that Adobe is valued
relatively more attractively relative to the
revenues generated . This is a positive sign
of the company's ability to generate sales
efficiently relative to its enterprise value.
Additionally, Adobe's P/S multiple (10.2x) is
also lower than its peers' average (11.4x).
This indicates that investors are paying less
per unit of sales generated than
competitors, which can be interpreted as a
strength in the company's relative valuation.
Another notable strength is the MC/FCF
multiple (35.9x), which is significantly lower
than the average of its competitors (48.2x).
This suggests that Adobe has better cash
flow generation efficiency relative to its
market capitalization, a sign of solid
financial management.
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Adobe's P/E multiple (42.5x) is lower than its
peers' average (56.7x), suggesting that the
market may have more moderate future
growth expectations for Adobe than its
competitors.
Finally, analyzing the standard deviations of
the competitors' multiples, we notice very
high values, such as, for example, 247% for
P/TBV and 192% for EV/Ebit. These high
standard deviation values   indicate large
variability and uncertainty in competitor
multiples relative to the industry average,
making it difficult to accurately evaluate
based on these multiples alone.
In conclusion, although the multiples
suggest that Adobe is fairly valued based on
the metrics analyzed, the high standard
deviations indicate that there is significant
uncertainty around these valuations.
Therefore, it is ineffective to rely only on the
latter and therefore proceed with an
Absolute analysis. 



DCF

WACC
To calculate the cost of average capital, the
10-year American bond (US10Y) was
selected as the risk-free rate, which appears
to have a yield of 4.5% respectively at the
valuation date 01.06.2024. The country risk
and market risk premium were calculated
as a weighted average based on the
turnover of the individual country risk
premium and market risk premium of the
country/geographical areas. The beta was
calculated as a weighted average between
the Bottom Up method (40%) and its direct
correlation with the S&P 500 (60%). Finally,
the cost of debt was calculated taking into
account the yield on Adobe bonds maturing
in 2030.
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DCF

Base case
In the base case, we expect steady and
moderate growth for Adobe Corp. over the
next few years. Sales will initially increase by
11.0% in 2024, with a slight decline in
annual growth rates until stabilizing at 2.5%
by 2033. This scenario reflects a stable
market with no significant changes in the
economic landscape or customer behavior
consumer. Gross profit margin is expected
to remain relatively stable at around 88.0%,
with slight growth up to 90.0% in the long
term. This indicates constant management
without major innovations or changes in the
cost structure while also taking advantage
of pricing power. The EBIT margin remains
constant at 35.0% in the near term, with a
slight increase to 39.0% in 2033. This may
reflect a "business as usual" strategy with a
focus on preserving existing assets.
Depreciation and amortization expenses
remain stable at 3.1% of sales, indicating
prudent and well-managed investments.
Capital expenditure follows a trend of
gradual reduction from 3.3% to 2.0%, a sign
that the investments made in the early
years are maturing.
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Optimistic case
In the optimistic scenario, we expect robust
growth for Adobe Corp. Sales are expected
to grow 12.0% in 2024 and maintain higher
growth rates than the base scenario,
reaching 3.0% in 2033. Gross profit margin
is expected improve, starting from 88.0% in
2023 up to 92.0% in the long term. This
increase reflects an optimization in cost
management and a more aggressive price
positioning. The EBIT margin is expected to
grow from 36.0% in 2023 to 41.0% in 2033,
thanks to high operational efficiency and
careful control of expenses. Depreciation
and amortization expenses remain stable at
3.1%, indicating prudent and well-managed
investments. Capital expenditure follows a
trend of reduction from 3.3% to 2.0%, a sign
of effective investment management and a
return on initial investments.

Pessimistic scenario
The pessimistic scenario considers the
challenges that Adobe Corp. could face due
to strategic mistakes. Sales growth is
expected lower, starting from 9.0% in 2023
and slowing to 2.5% by 2033. Gross profit
margin may decline slightly, remaining
stable around 88.0% throughout the period
. EBIT margin is expected to decline to
34.0% in 2024, with slight growth to 38.0%
in the long term, indicating pressure on
operating margins.



DCFDCF

Final Outlook

Sensitivity Analysis
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Fair Value 
Adobe Corp. is undervalued compared to
current levels with a value of 572.27 Dollars
compared to the price of 444.42 Dollars on
06/03/2024. It is highlighted that both the
optimistic and pessimistic scenarios have a
potential positive variation, reflecting an
actual underestimation.

Currently, comparing the evaluations
carried out, Adobe appears to be
undervalued compared to its competitors
and shows good growth potential in optimal
scenarios. We would like to specify that,
however, in general it presents a balanced
valuation in terms of multiples but a very
good growth prospect in absolute terms
supported by the enormous competitive
advantages that the company possesses.
the thesis of the analysis is BUY.
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